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Delivered monthly to 3,000 households and businesses

for 7 years!

Advertising Opportunities

403-263-3044   |   sales@great-news.ca
 

Editorial Submissions

news@great-news.ca
 

All advertisements and editorial submissions 

must be submitted by the 1st of the month 

for the following month’s publication.
 

Published by Great News Publishing

Serving Calgary communities for 28 years

87 newsletters reaching over 391,000 households 

in Calgary and surrounding areas.
 

#34-4550 112 Ave SE

Calgary, AB  T2C 2K2
 

Check out our website: www.great-news.ca

The opinions expressed within any published article, report or submission 
reflect those of the author and should not be considered to reflect those of 
Great News Publishing.

The information contained in this newsletter is believed to be accurate, but is 
not warranted to be so.

Great News Publishing does not endorse any person or persons advertising in 
this newsletter. Publication of any advertisements should not be considered 
an endorsement of any goods or services.

ELBOW VALLEY 
RESIDENTS CLUB
100 Misty Morning Dr | Calgary, AB – T3Z 2Z7
Tel: 403-240-4386
President@elbowvalley.org 
www.elbowvalley.org

CALLING LOCAL 
PHOTOGRAPHERS
SUBMIT YOUR PHOTOS FOR A 
CHANCE TO BE PUBLISHED IN 

THE NEXT EDITION OF THIS 
NEWSLETTER

Please submit your best captioned photos 
with your name for the photo credit and 
mention what community you're from. 

Send to news@great-news.ca. 
If you’d like to see your work on our social 
media channels—Twitter and Facebook— 

submit your social media information as well.

Springbank Ladies Time Out invites new and 
returning members of all ages in the Calgary area to 
meet new people, to socialize, and to participate in a 
wide variety of registered classes. Classes and events are 
held on Monday mornings at the Eden Brook Reception 
Centre located on Lower Springbank Rd. and 17th Ave 
SW. We are a not-for-profi t club supporting our com-
munity.

Registration Day for Fall 2017 classes will be held Mon-
day, September 11th at 9am at Eden Brook Reception 
Centre on a fi rst come, fi rst served basis. Some of the 
upcoming activities this fall include: cooking, art, CPR, 
book club, pedicures, and Christmas wreaths just to 
name a few. 

Join us for a free seminar with Dr. Phil Blustein on Well-
ness Through Mindfulness, September 25th at 9am. 
Non-members welcome! 

Please visit our website at www.springbanklto.com for a 
complete list of class off erings and our events calendar. 
You can also follow us on Facebook at www.facebook/
springbanklto to see photos of some of our past ac-
tivities and to learn more about upcoming events. Any 
questions can be sent to our email at: springbanklto@
gmail.com. We look forward to seeing you in this fall!

Bragg
Creek
PlumBing &
Heating ltd.
Box 1148, Bragg Creek, Alberta T0L 0K0
COMMERCIAL • RESIDENTIAL • GASFITTING • PRIVATE SEWER

www.braggcreekplumbingandheating.com

doug tuttle
bcph@xplornet.ca
Ph: 403-931-0486
Fx: 403-931-1617

HYDROSEEDIT.CA

Need a lawn? Great Grass, Fast & Cheap
Dust Control and Erosion Control

403-874-1415
info@HYDROSEEDIT.CA

Contact in confidence (fees paid by client) 
info@divinematchmaking.com 

divinematchmaking.com | 403-456-4870

Eligible Entrepreneur

Our 6’1, fit and handsome 
bachelor is a catch. Driven, well 

educated and down-to-earth, 
this dynamic, well traveled and 
successful entrepreneur enjoys 

life with a very flexible schedule.

He loves outdoor sporting 
activities, staying fit, and spending 

time with family and friends.

He is looking for a very pretty, slim, 
feminine, smart, 5’5”+, activity 

loving lady (age 28-38) who wants 
to build a family. 
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STATESMAN

OUR TEAM

UNDERSTANDS HOW IMPORTANT

SO SAY GOODBYE TO
PRE-SELECTED DESIGN PACKAGES

TO COLLABORATE WITH

TO YOUR PERSONALIZED HOME.

AND CREATE YOUR PERFECT SPACE.

VISIT
OUR
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TO REPRESENT
NEW HOME

HELLO
DESIGN CENTRE
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Reserve yours today!
403-262-5070

www.theviewscalgary.com

 
 

       

Full Service Landscape Company specializing in: 

Tree pruning • Shaping • Trimming  
Tree removal • Tree Health Assessments

Quality from

Start to Finish

Don MacDonald, Arborist
Over 45 years’ experience

403-371-7847 • 403-273-7957
www.ornamentallandscape.ca

Onsite ISA Certified 
Arborists at every job

FREE ESTIMATES!

Dear Great News Publishing,

Please DO NOT run my ad next 

month. My ad has been WAY TOO 

EFFECTIVE. My phone won’t stop 

ringing with people saying they 

saw my ad in the newsletter. I’m 

amazed at how well this worked!

Thanks for all your help,

Sincerely,
Laura
Owner of Buds and Blooms

Letter to the editor

Contact us today to find out how you can 
make this customer’s experience your reality!

403-263-3044
sales@great-news.ca

*Actual customer experience.

Ask Charles

REAL ESTATE COUNCIL OF ALBERTA

My elderly mother passed away at home. 
We are now selling her home; do we have 
to disclose that she died in the property?

Simply put, you are not required to disclose her death to 
potential buyers.

Sellers are required to disclose certain defects to po-
tential buyers, but a death occurring in a home is not 
a defect.

When a death occurs in a home, the property may be 
considered a “stigmatized property.” A stigmatized 
property is one that has an unfavourable quality that 
may make it less attractive to some buyers. That qual-
ity, though, is unrelated to the physical condition or fea-
tures of the property. 

As a seller, you are not required to disclose stigma to po-
tential buyers. Stigmas are diff erent from material latent 
defects, such as un-remediated hidden fl ood damage or 
mould, which sellers are required to disclose.

Some stigmas include:
• a suicide or death occurred in the property
• the property was the scene of a major crime
• the address of the property has the wrong numerals
• reports that the property is haunted 

Potential buyers’ diff erent values, perceptions, and 
backgrounds will aff ect the signifi cance of a potential 
“stigma”. Some buyers won’t care about a death occur-
ring in the property, while others may be completely 
put off  by it.

Although you are not required to disclose stigma to po-
tential buyers, because some buyers may have concerns 
about stigmas, those buyers can ask their real estate 
representative to ask your representative about pos-
sible stigmas. You don’t have to answer their questions, 
but if you choose to, you must do so honestly. 

If you decide not to answer, a buyer has to decide if they 
are comfortable proceeding without an answer. Re-
member that not answering may turn the buyer off  of 
your property more than simply responding honestly; 
it will depend on the specifi c buyer, their particular con-
cerns, background, and perceptions.

“Ask Charles” is a monthly question and answer column 
by Charles Stevenson, Director of Professional Standards 
with the Real Estate Council of Alberta (RECA), www.reca.
ca. RECA is the independent, non-government agency re-
sponsible for the regulation of Alberta’s real estate indus-
try. We license, govern, and set the standards of practice 
for all real estate, mortgage brokerage, and real estate 
appraisal professionals in Alberta. To submit a question, 
email askcharles@reca.ca. 
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403.949.3442  |  info@exteriormaintenance.ca
www.exteriormaintenance.ca  

Serving Bragg Creek, Cochrane, Calgary and the Foothills since 2009

We Create and Maintain Your 
Outdoor Living Space

because summer should be lived outside
• Year round grounds maintenance
• Lanscape designs & construction
• Deck and fencing
• Forest management
• Complimentar y consultation

Last 12 Months Elbow Valley
MLS Real Estate Sale Price Stats 

Last 12 Months Elbow Valley
MLS Real Estate Number of Listings Stats

Real Estate Stats

Elbow Valley

Average Asking Price Average Sold Price

July 2017 $1,249,900 $1,205,000

June 2017 $1,200,000 $1,165,000

May 2017 $1,169,500 $1,100,000

April 2017 $1,365,000 $1,295,000

March 2017 $1,439,000 $1,367,500

February 2017 $907,450 $873,750

January 2017 $1,369,500 $1,285,000

December 2016 $1,289,000 $1,190,000

November 2016 $0 $0

October 2016 $909,850 $870,000

September 2016 $797,500 $762,500

August 2016 $752,651 $689,000

No. New Properties No. Properties Sold

July 2017 10 5

June 2017 12 3

May 2017 18 10

April 2017 12 5

March 2017 13 6

February 2017 8 4

January 2017 13 4

December 2016 3 1

November 2016 3 0

October 2016 8 2

September 2016 6 2

August 2016 2 2

To view more detailed information that comprise the above 
MLS averages please visit elbow_valley.great-news.ca

SAFE & SOUND

Risks of Dehydration
Dehydration can occur in anyone of any age, but it is 
most dangerous for babies, small children, and older 
adults. 

Dehydration occurs when your body loses too much 
fl uid. This can happen when you stop drinking water or 
lose large amounts of fl uid through diarrhea, vomiting, 
sweating, or exercise. Not drinking enough fl uids can 
cause muscle cramps. You may feel faint. Usually your 
body can reabsorb fl uid from your blood and other 
body tissues. But by the time you become severely de-
hydrated, you no longer have enough fl uid in your body 
to get blood to your organs, and you may go into shock, 
which is a life-threatening condition.

Dehydration in babies and small children:
Babies and small children have an increased chance of 
becoming dehydrated because:
• A greater portion of their bodies is made of water.
• Children have a high metabolic rate, so their bodies 

use more water.
• A child’s kidneys do not conserve water as well as an 

adult’s kidneys.
• A child’s natural defence system that helps fi ght infec-

tion (immune system) is not fully developed, which 
increases the chance of getting an illness that causes 
vomiting and diarrhea.

• Children often will not drink or eat when they are not 
feeling well.

• They depend on their caregivers to provide them with 
food and fl uids.

Dehydration in older adults:
Older adults have an increased chance of becoming de-
hydrated because they may:
• Not drink because they do not feel as thirsty as young-

er people. 
• Have kidneys that do not work well.
• Choose not to drink because of the inability to control 

their bladders (incontinence).
• Have physical problems or a disease which makes it: 

• Hard to drink or hold a glass.
• Painful to get up from a chair.
• Painful or exhausting to go to the bathroom.
• Hard to talk or communicate to someone about 

their symptoms. 
• Take medicines that increase urine output. 
• Not have enough money to adequately feed them-

selves.

Watch babies, small children, and older adults closely 
for the early symptoms of dehydration anytime they 
have illnesses that cause high fever, vomiting, or diar-
rhea. These are the early symptoms of dehydration:
• The mouth and eyes may be drier than usual.
• The person may pass less urine than usual.
• The person may feel cranky, tired, or dizzy.

Check your symptoms to decide if and when you should 
see a doctor or call Health Link at 811.

FYI - Great News Publishing 
Chooses to Forge Ahead During 

All Economic Downturns.  

If You Feel the Same Let’s Talk.  

403-263-3044

Have your family’s story 
featured in our newsletters 
and receive a complimentary 
photoshoot!

Email EV@great-news.ca to have your 
family featured in the next edition.
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DOLLARS & SENSE

A marriage is a new fi nancial start. When couples get 
together there are adjustments to be made, goals to 
be set, and fi nancial adventures to take. Share informa-
tion. Both partners should be fully aware of each other’s 
fi nancial situations, from spending to debt to invest-
ments. With full fi nancial disclosure, you’ll be better 
equipped to plan together. Review and establish goals. 
The sooner you set fi nancial goals, the better your 
chances of reaching them.

Do you want to buy a new home or move up in the 
housing market? What about a retirement savings strat-
egy? How much will those goals cost and how long will 
it take to reach them?

Budget. Create a budget that will allow you to save and 
invest enough to reach your goals. A good budget will 
help identify how much you earn and spend, and how to 
divert more income to savings. Decide how fi nances will 
be managed. Will one spouse be responsible for a larger 
percentage of bills and expenses, or will they be shared 
equally? Will you have joint savings and investments? 
Who will physically handle fi nancial transactions? Pay 
down debt. If you owe money, particularly high-interest 
debt such as credit card balances, formulate a plan to 
pay it off . Consider ways to reduce borrowing costs-for 

example, setting up a home equity line of credit if you 
own a house and quickly paying off  any amounts you 
borrow.

Assess insurance needs. Life insurance is a neces-
sity when you’re married. The last thing you want is for 
your spouse or family to be left in dire fi nancial straits 
if something happens to you. Consider disability and 
critical care insurance as well. Make or update wills. Both 
partners should have up-to-date wills. This means jointly 
discussing estate planning needs and goals. You should 
also have powers of attorney for fi nancial and personal 
care, in case one of you is unable to manage your fi nan-
cial or personal aff airs because of illness or injury.

Establish an emergency fund. Keep six to nine months’ 
combined living expenses in an emergency fund. If you 
run into fi nancial diffi  culty-perhaps one of you could fall 
ill or lose your job-an emergency fund can help you get 
through. 

One fi nal tip. It’s a good idea to get help from fi nancial 
experts. At this stage of life couples can benefi t from 
professional advice, including the services of a fi nancial 
advisor. With the right advice, you can ensure your fi -
nancial life together gets started on the right note.

Financial 
Tips for 
Newlyweds

Financial 
Tips for 
Newlyweds

Financial Financial Financial 
Tips for Tips for Tips for 
NewlywedsNewlywedsNewlyweds

Financial 
Tips for 
Newlyweds
By Toddye Kam, CFP®, CFA

DOLLARS & SENSE

Don’t give your money the silent 
treatment
By Suzanne Smith-Demers – Consultant

Finances can be tough to talk about, but keeping your 
money issues a secret can be bad for your personal and 
fi nancial health. A 2014 study* asked people what their 
most diffi  cult conversation would be and 44 percent 
said personal fi nances. 

Silence around money encourages people to remain 
uninformed about fi nancial options and strategies and 
to hide resulting fi nancial errors. If we seldom know 
what our loved ones think about money, misunder-
standings can fester. 

Despite plenty of good reasons to open up, people of-
ten fi nd that money is a diffi  cult topic to discuss as it 
can come with an emotional attachment. The technical 
details of fi nancial planning can be complex, but it also 
requires people to think about aging and their own 
mortality. 

As with other hard-to-discuss topics, it’s often easier to 
stay quiet than to admit that you’re deep in debt or have 
another money-related problem. But studies show that 
talking about money can reduce feelings of fi nancial 
stress and help you make better money decisions**. 

Of course, talking is easier said than done. When you’re 
ready to open up, accept that the discussion will inevita-
bly not just be about money, but also what it symboliz-
es. It helps to have a goal in mind about what you want 
the talk to accomplish, and to start conversations about 
money with professionals that you have no emotional 
connection with before sharing fi nancial feelings with 
loved ones. 

A great way to start your money conversation is by 
talking to your professional advisor. They can provide 
the fi nancial knowledge and planning that will reduce 
stress and emotion making it easier to communicate 
your fi nancial goals, dreams and concerns with others. 

Sources:
*http://www.reuters.com/article/us-money-conversation-idUS-
BREA2Q1UN20140327 
**https://www.psychologytoday.com/blog/in-therapy/201606/
talking-about-money
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FIND SOLUTION ON PAGE 15
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TAKE ON WELLNESS

Most people associate migraine headaches with intense 
throbbing head pain lasting several hours to days, and 
sometimes accompanied by nausea, vomiting, visual 
disturbances, vertigo and sensitivity to lights, scents and 
sounds. Migraines are actually the result of increased 
electrical activity in the brain. Neurologically, they 
uniquely aff ect sensory perception and motor control 
of the body and can include a variety of symptoms that 
may or may not even include a headache. 

So, what are some common stresses that trigger mi-
graine headaches?
• Neurological stresses like excessive sensory stimu-

lation from glare from the sun, loud noises, certain 
scents (whether pleasant or unpleasant), neck or 
head traumas, infections, intense physical exertion 
and chronic poor posture. Calgarians in particular are 
prone to headaches when their body can’t adapt to 
the pressure changes from the Chinook winds.

• Chemical stresses include food triggers like red wine, 
caff eine, aged cheeses, chocolate, monosodium glu-
tamate (MSG), dyes, pickled or fermented foods and 
nitrates found in deli meats. Skipping meals, fasting 
and hormone fl uctuations may also cause migraines, 
as do certain medications such as acetaminophen, as-
pirin, non-steroidal anti-infl ammatory drugs (NSAIDS), 
codeine, hydrocodone and birth control medications, 
just to name a few.

• Emotional Stress - Did you know over 90 percent of 
all chronic health challenges including cardiovascular 
disease, strokes, cancer, hormone imbalances, weight 
problems, accelerated aging, diabetes and neuro-de-
generative diseases, are all related to the inability to 
deal with stress? Both getting too much or too little 
sleep can also trigger migraines.

Migraines need to be properly diagnosed by a health 
care professional. If you ever feel like you are experienc-

ing the worst headache of your life, it may be a medical 
emergency. Don’t take any chances, contact 9-1-1 imme-
diately. 

Here are 5 easy ways to help you manage migraine 
symptoms at home:
1. Turn off  your electronics! Constant, chronic low levels 

of electromagnetic stress impact brain and nervous 
system function. Migraine patients will fi nd much re-
lief from completely powering down their electronic 
devices (cell phones, computers, lights) and relaxing in 
a dark and cool room. 

2. Drink some water! Staying hydrated has many health 
benefi ts, and for migraine suff erers, it can mean the 
diff erence between a manageable headache and a 
debilitating episode. Drink half your weight in ounces 
of water and non-caff einated beverages everyday and 
don’t forget to add an extra 2 cups of water for every 
cup of coff ee you drink (yes this goes for decaf too!)

3. Smell some peppermint. Whether it’s candy, essential 
oil or a peppermint teabag, a little at the start of your 
migraine will go a long way in helping to ease your 
symptoms.

4. Ice versus heat. Use heat to relax tense muscles in the 
early stages of your migraine before the throbbing 
starts. For a full-blown migraine, choose icing the af-
fected areas for no more than 10 minutes at a time. 
Anything longer may trigger a refl ex reaction that may 
increase the throbbing pain. 

5. And now the best kept secret of all, when you have 
a full-blown migraine, soak your hands in hot water! 
This simple action will trigger your nervous system to 
direct blood away from your core, thereby easing the 
pressure and throbbing symptoms in your head and 
buy you time to get to your chiropractor for a proper 
assessment and treatment to ease your pain.

5 Simple Ways 
to Ease Migraine Pain
by Dr. Alma Nenshi, Family Chiropractor

5 Simple Ways 
to Ease Migraine Pain
by Dr. Alma Nenshi, Family Chiropractor

5 Simple Ways 
to Ease Migraine Pain
by Dr. Alma Nenshi, Family Chiropractor
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For business classified ad rates call Great News Publishing at  403-263-3044 or sales@great-news.ca

BUSINESS CLASSIFIEDS
NEPTUNE PLUMBING & HEATING LTD: Qualified jour-
neymen plumbers/gasfitters, very experienced in Elbow 
Valley. Upfront pricing. Reliable, conscientious, fully 
guaranteed. Mon - Fri 8:00 am - 5:00 pm. 24 hour emer-
gency service call 403-255-7938. “Showering you with 
great service.”

ALPHA PLUMBING LTD. Boiler system, furnace and gas 
fitting specialist putting customer service first! Jour-
neyman certification, insured and BBB accredited, we 
are eager to show you how our skillset and honest ap-
proach leave our customers happy! Call Dan 403-589-
7843, email dan@alpha-plumbing.ca, or visit us online 
www.alpha-plumbing.ca. 

AFFORDABLE DENTAL CARE: Cut through the noise. 
Message received loud and clear from Albertans. We fol-
low all dental insurance fees. No extra billing, no surpris-
es, no fluff, no frills. All dental plans accepted OAC direct 
billing. Everyone welcome. Visit calgarydentalcenters.
com. Call today 403-272-7272 or 403-287-6453. Thank 
you all!

HOME BUSINESS OPPORTUNITY: Clinicair is the lead-
ing provider of Indoor Air Quality and Medical Grade 
Duct Cleaning services in Canada. We are looking for 
a dealer in Calgary to represent our growing company. 
We offer a royalty free business. Clinicair supplies you 
with the latest technology, and training. Call Craig: 
1-416-277-6067.

NEIGHBOURHOOD CONFLICT? Community Media-
tion Calgary Society (CMCS) is a no cost mediation and 
conflict coaching service that can help you resolve 
problems and restore peace! We help neighbours be 
neighbours again! www.communitymediation.ca, 403-
269-2707.

THE GUTTER DOCTOR! We install, fix and clean eaves-
troughs and downspouts. We also install and fix fascia, 
soffit, drip-edge, siding, roofing, cladding. Over 20,000 
happy customers since 2003! Insured and guaranteed 
work with references. We take pride in doing a good job. 
A+ rated BBB Member. 2017 Consumer’s Choice Award 
Winner. www.gutterdoctor.ca 403-714-0711.

YARD BUSTERS LANDSCAPING: Snow removal 
$129.95. Some conditions. Landscape construc-
tion and yard renovation: stone patios, walks, raised 
beds and rock walls, synthetic grass, sod and trees 
and shrubs, landscape lighting, water features and 
decks and fences and superhero window cleaning. 
Licensed. Insured. Seniors discount. Phone: 403-265-
4769. yardbusterslandscaping.com.

K2 BOOKKEEPING: Are you too busy to keep up with 
your bookkeeping? Experienced bookkeeper now 
accepting new clients. Specializing in small to me-
dium sized business. Twelve years of experience with 
QuickBooks and Simply Accounting, GST, Payroll, WCB 
Filing, T4 Filing, and competitive rates. Phone Katie 
403-870-0737. 

PERSONALIZED CLEANING SERVICES: Back to school 
special! Book any regular service and receive $40 off 
your clean. All supplies provided, insured and bonded. 
Call/text Kim today at 403-454-3680. Info@pcscalgary.
com / www.pcscalgary.com. 

New Year’s Day 2018: Making a 
Splash for Canada 150!
The 9th Annual Calgary Icebreaker 
Polar Dip will take place January 
1, 2018 at 1:30 PM at the Elbow 
Valley Residents Club. Last year’s 
Icebreaker saw over 100 “Dipsters” 
jump into freezing water and 
raised $85,000 for the work of the 
Servants Anonymous (SA) Foun-
dation and their global work with 
victims of sex slavery. 

The 2018 event will have a distinct 
Canadian focus in honour of Cana-
da’s 150th birthday year. All funds 
raised will support an SA Founda-
tion program that trains leaders 
from across this country to be part 
of the solution to the sex traffick-
ing in their own back yard.

The Calgary Icebreaker Polar Dip 
was co-founded by Ross Weaver, 

an oil executive and Bernie Pot-
vin, a professor at the University of 
Calgary. “This is a really fun event” 
says Weaver. “But it is tackling 
the really horrendous reality that 
thousands are living as sex slaves 
right here in Canada. The average 
age victims are forced into sex 
slavery in Canada is 13 years old. 
No 13-year-old chooses that life.” 

“As we celebrate the “true north 
strong and FREE” the truth is that 
many in our country are not free. 
This event makes a difference”, 
says Potvin. “Please help spread 
the word.”

Contact: 
Bernie Potvin
T:  403-604-4658
E:  info@calgaryicebreaker.com
W:  calgaryicebreaker.com

Calgary 
Icebreaker 
Polar Dip
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Be Bold. Be Brave. Be Ready.

OWN YOUR FUTURE

westislandcollege.ab.ca     

403.255.5300   

7410 Blackfoot Trail S.E.    

admissions@mywic.ca

 French Immersion Grades 7-12

Still accepting applications for 
Grade 7 and 8 for the 2017-2018 school year

Grades 7 to 12

®

Québec Trip 2016

Elbow Valley

Name Age Contact Course

Abby 16 403-455-2556 Yes
Alexander 16 587-436-4809 Yes
Anna 17 587-284-1954 Yes
Mackenzie 15 403-208-2122 Yes
Megan 17 403-968-8187 Yes
Michaela 16 403-630-7348 Yes

Calling All PARENTS
Visit mybabysitter.ca and fi nd available babysitters in and around 
your community.

Calling All BABYSITTERS
Enroll free at mybabysitter.ca and choose the Calgary communities 
you would like to babysit in.

Disclaimer: We recommend for your own peace of mind that references be checked 
when choosing your babysitter. This babysitter list is provided as a service to the 
community and is governed by the terms & conditions outlined at mybabysitter.ca.

SAFE & SOUND

Back to school safety
Alberta Health Services EMS would like to remind par-
ents and students about some road safety tips, as streets 
become more congested, with the return of the school 
year. Pedestrians and motorists both have an important 
role to play – road safety is a shared responsibility. 

Motorists
• Avoid talking on cell phones, texting, or any other be-

havior that diverts your attention away from driving;
• Give right-of-way to pedestrians who have activated 

overhead crossing lights, or who are waiting to cross 
from a street corner;

• Remember, it is illegal to pass vehicles - other than 
those that are parked - in school zones or playground 
zones, during posted hours. 

Around school buses
• Flashing amber lights mean a bus is slowing down to 

stop – motorists should do likewise; 
• No matter which direction you are coming from, STOP, 

when approaching a school bus with activated fl ash-
ing red lights – unless the bus is on the opposite side 
of a divided highway from you;

• Driver courtesy goes a long way. By simply being alert 
and cautious when approaching a school bus, you are 
contributing to school bus safety.

Pedestrians
• Cross only at marked crosswalks, or street corners that 

have clear visibility from all directions; 
• Make eye contact with all drivers before crossing the 

street, and keep distractions to a minimum;
• When activating overhead crossing lights, pause be-

fore stepping off  the curb to ensure motorists in both 
directions have come to a complete stop;

• Stay within the crosswalk lines until fully clear of the 
roadway;

• Obey pedestrian lights at intersections. Cross the 
street only when you see the ‘walk’ sign and only when 
all cars have come to a complete stop;

• If you are with young children or pets, hold your child’s 
hand fi rmly and keep a solid grip on leashes when 
crossing; 

• Remember: children learn by observing. By dem-
onstrating safe crossing habits, you can reduce the 
chances of your child being involved in a preventable 
auto/pedestrian collision. 

DOLLARS & SENSE

Sometimes mortgage terms can 
be confusing
That’s why we’ve come up with this list of common 
mortgage terms to help you out.

Principal: The original amount of a loan, before interest.

Prepayment penalty: A fee charged by the lender 
when the borrower prepays all or part of a mortgage 
over and above the amount agreed upon.

Closed mortgage: A mortgage that cannot be prepaid 
or renegotiated for a set period of time without penalties.

Open mortgage: A mortgage that can be repaid at 
any time during the term without any penalty. For this 
convenience, the interest rate is between 0.75-1.00% 
higher than a closed mortgage. This is a good option 
if you are planning to sell your property or pay-off  the 
mortgage entirely.

Fixed rate mortgage: A mortgage where the interest 
is set for the term of the mortgage.

Variable rate mortgage: A mortgage for which the 
interest rate fl uctuates based on changes in the prime 
interest rate.

High ratio mortgage: A mortgage that exceeds 80% 
of the purchase price or appraised value of the prop-
erty. This type of mortgage must be insured. 

Conventional mortgage: A mortgage up to 80% of 
the purchase price or the value of the property. 

Mortgage insurance: If your down payment is less 
than 20% of the purchase price of the property, the 
lender is going to require mortgage insurance.

 



18 September  2017  I   Great  News pub l ish ing  I  Ca l l  403-263-3044 fo r  adver t i s ing  oppor tun i t ies   

ASPEN LANDING DENTAL

Dr. Sam  
Kherani you deserve a beautiful smile

228 - 339 ASPEN GLEN
LANDING SW

CALGARY - T3H 0N6
in the aspen health clinic - 2nd floor

(located in safeway plaza)

403.263.0055 
ASPENLANDINGDENTAL.COM

REGISTER NOW FOR  
OUR 24TH SEASON! 
•	AGES	2	&	UP	
•	SMALL	&	TALL	/	PRESCHOOL
•	TAP	/	JAZZ	/	BALLET	/	ACRO	DANCE	
•	HIP	HOP	/	MUSICAL	THEATRE

 LOCATED	IN	COACH	HILL	PLAZA

REGISTER ONLINE
www.DanceSpectrumCalgary.com
 403.240.4594

It’s that time of year again. Store shelves are stacked with 
back-to-school supplies and racks of summer clothes 
are being replaced with sweaters and long pants. Get-
ting your child ready for the new school year includes 
stocking up on notebooks, binders and pencils, but 
there’s more to making the most of the year ahead—
taking care of your child’s health. As the most important 
head-start you can give your child, beginning the year 
with good health is also simple with this back-to-school 
health check-list:
• Immunization: Ensure your child’s immunizations 

are up-to-date for his or her age.  This is especially im-
portant for kids entering kindergarten or elementary 
school. If your son or daughter is in Grade 5 and/or 
Grade 9, also watch for immunization consent forms 
coming home early in the school year. Remember: 
your signature on these forms is needed for your child 
to get his or her important grade 5 and/or grade 9 im-
munizations. 

• Vision screening: Have your child’s vision tested 
before he or she starts kindergarten (ideally by age 
three) and again every year, until 18 years of age. It’s 
estimated that up to 80 per cent of learning is visual, 
so keeping your kid’s eyes healthy goes a long way in 
encouraging their full learning potential. Eye exams for 
children up to 18 years of age are free of charge, cov-
ered by Alberta Health. 

• Hearing/speech screening: If you suspect your child 
may have a hearing or speech problem, ask your fam-
ily doctor for a referral to an audiologist and/or speech 
specialist. Left untreated, these problems could inter-
fere with your child’s learning. 

• Dental checkup: Regular dental checkups start early! If 
your child hasn’t had his or her teeth examined prior to 
starting school, now is a good time to start. Remember: 
good oral health is essential to good overall health.  Regu-
lar checkups and cleanings help detect dental problems 
early, and ensure your child’s teeth stay healthy for life.

• Emergency contacts: Make sure the school has 
up-to-date emergency numbers for each of your 
children, including contact information for parents, 
physicians, etc. 

• Health conditions: Ensure the school has up-to-date 
information about any health conditions, allergies or 
physical impairments your child may have. Also inform 
the school about any medications your child takes. 

• Backpack basics: Your child’s backpack should fi t 
properly and shouldn’t be too heavy for him or her to 
carry, which means it should weigh no more than 10 
to 15 per cent of your child’s body weight. The back-
pack should have broad shoulder straps and a waist 
strap that keeps the bag fi rmly on the spine. Watch for 
warning signs that the bag may be too heavy, includ-
ing sore shoulders or changes in posture. For more 
information visit: https://myhealth.alberta.ca/health/
pages/conditions.aspx?Hwid=abk0958 

• Nutrition plan: Ensure your child has a healthy break-
fast before heading to school in the mornings, and 
help him or her pack a nutritious lunch. Planning 
meals ahead of time and involving children in plan-
ning and preparation can make this task more man-
ageable and fun. For more information visit: http://
www.albertahealthservices.ca/assets/info/nutrition/
if-nfs-whats-for-lunch.pdf.

TAKE ON WELLNESS

Back to 
School Health 
Checklist
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RE/MAX Real Estate (Mountain View) Ltd.
222 - 4625 Varsity Dr. N.W., Calgary, Alberta T3A 0Z9

If you’re preparing to sell your home, 

With over 32 years of experience, his unique and 
innovative marketing plan utilizes all platforms to 
guide you from sign up to closing.

His newly designed program pays special attention 
to those properties that have previously not found 
a buyer and will bring desired fresh attention. 

Call him today to set up a "no obligation" 
consultation.
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